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100 Most Promising Microsoft Solution Providers 
It is no secret that Microsoft solutions are at the heart of many 
enterprises across the globe. Be it running financials, customer 
systems, or supply chains; Microsoft enterprise solutions 
are the backbone of virtually every organization. However, 
the overwhelming array of products and services–Dynamics 
ERP, CRM; Azure; SharePoint; SQL Server; Office 365–make 
navigating the complex and fragmented Microsoft landscape 
highly difficult.

Collaboration and productivity applications form the hub 
of communication for knowledge workers. When it comes to 
document management, companies see SharePoint as pivotal, 
with productivity applications like Office 365 and Exchange 
playing a central role in how employees collaborate and 
communicate.

Microsoft is also adopting new philosophies as it continues 
to compete with Amazon, Google and others in the cloud 
computing market. In a bid to make Azure stand out, the 
software giant is taking a path that it is rarely known to take—
embracing openness. As it stands, this strategy seems to be 
working as numerous companies are starting to see Azure as 
their cloud computing platform of choice.

In the wake of these developments, the CIOs are looking 
to partner with leading solution and consulting firms to gain 
third-party insights into best practices for specific domains, 
such as supply chain, sales automation, or customer experience. 

They are also on the lookout for partners with strong business 
acumen, industry-focused consultants and practices, change 
management skills, and tools built for specific industries. 
Furthermore, Microsoft clients desire for fully managed 
solutions from firms with an “asset heavy” footprint, global data 
presence, and strong skills around infrastructure management.

The software giant partners with about half a million 
vendors, ranging from multinational corporations to smaller 
players and specialist providers. Existing within this universe of 
Microsoft partners are a select few who are a step above the 
rest, and through this edition of CIO Review, we will help clients 
gain more insights into the capabilities of the major global 
service providers who are strong in Microsoft technologies.

As a prelude to CIO Review’s 100 Most Promising Microsoft 
Solution Providers 2014, our selection panel evaluated the 
capabilities thousands of vendors in this space that have skills 
to tackle complex challenges. The companies featured have 
showcased an in-depth expertise in delivering integrated and 
innovative technologies to streamline operations across the 
Microsoft landscape. A distinguished panel of CEOs, CIOs, VCs, 
industry analysts and the editorial board of CIO Review selected 
the final 100 companies that are at the forefront of tackling 
today’s challenge in the Microsoft ecosystem.

We present to you CIO Review’s 100 Most Promising 
Microsoft Solution Providers 2014.
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Our strong relationship with Microsoft 
helps us in getting  valuable, cutting 
edge and recent Azure updates

One of Microsoft’s preferred 
Cloud systems integration 
partner, Hanu Software, 

headquartered in Princeton, NJ, helps 
companies accelerate their ascent 
towards the Cloud. Since 2002, 
the company is providing software 
development services to independent 
software vendors and enterprises.

“Most customers need help 
identifying the right use case for 
first Cloud project, especially in the 
Microsoft environment. Meanwhile, 
many internal IT technical teams are 
hesitant to embrace the Cloud, as their 
main concern is security and the learning 
curve involved,” says Kevin McCauley, 
Vice President, Cloud Services, Hanu.  
The companies navigating the complex 
and fragmented Microsoft landscape, 
looking for service providers to help 
with consulting, implementation, and 
support choose Hanu as a partner due 
to its rich experience with Azure since 
its conception. 

As a member of the Azure Circle 
program, Hanu helps with Cloud 
awareness, Cloud assessment and 
Cloud adoption. Their network of 
Microsoft Cloud architects brings in 
the Azure expertise a company needs 
for new Cloud application as well as 
for migrating existing applications 
to the Cloud. The company is expert 
on helping their clients upgrade 
from old SQL server and WinSrv to 
Azure experiences. “We have done a 
number of SQL migrations to PaaS 

and guided many companies towards 
new Microsoft scenarios like Oracle 
on Azure,” claims McCauley. “Also 
our strong relationship with Microsoft 
helps us in getting cutting edge insights 
on new technologies/beta products,” he 
adds.

Hanu is dedicated in developing 
effective outsourcing partnerships with 
clients in order to accelerate time for 
market, reduce operational cost, and 
empower them to devote more time to 
their core business. The company has 
earned a long list of clients including 
Phigrid, Care Next, Gibson Technology 
Group, Instant and Logical source to 
name a few. A good example of the 
potential of Hanu’s solution can be 
found from their work with a client in 
the institutional food service sector 
that had built software focusing on 
biometric point of-sale solutions in 
schools. To grow market- share and 
simplify technology, the company 
decided to migrate to Cloud and run in 
an easily managed, scalable, and reliable 
environment. Hanu suggested that the 
company should begin with migration 
to Windows Azure, since their account 
was already built on the Microsoft.NeT 
Framework. A move to Windows Azure 
meant more security, scalability, and a 
f lexible, service-based business model. 
After the migration, the Food Service 
Solution Company was able to provide 
better service to school districts with 
reducing the need for on-premises 
infrastructure. It helped cut budget and 

align easily to the frequently changing 
government regulations.

As Azure takes the world by storm, 
Hanu is concentrating to help customers 
embrace its managed services. For the 
future, company is concentrating on 
the self-service capabilities in ‘Hanu 
Insight’ for Azure. This Cloud service 
accompanied with help from Hanu is 
going to make them a household name 
as their new network enhancements 
help migrating to Azure simpler. “We 
are also concentrating on expressRoute 
that will reduce security concerns and 
help in faster adoption to Azure, an 
Active Directory, and a Visual Studio 
Online as modern developmental 
platform,” adds McCauley. 

The company’s take out is Microsoft 
Azure and the senior architects that are 
well versed in the Microsoft ecosystem 
and extensive experience with Azure 
continues in making Hanu customers’ 
favorite.

Hanu Software
Powering Cloud Migrations with Azure 

Kevin McCauley


